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University Startups and
Spin-Offs - Manuel Stagars
2014-11-27
University Startups and SpinOffs teaches university
students, researchers, and
educators the most effective
strategies and tactics for
launching their own startups
from academic platforms with
the backing of school

programs, public grants,
incubators, seed accelerators,
and private partnerships in all
parts of the world. Serial
entrepreneur Manuel Stagars
advises students, faculty, and
researchers how to test their
ideas for marketability, how to
develop commercial products
out of research projects, and
how to engage companies and
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investors with attractive value
propositions. The author has
seventeen years of experience
as startup entrepreneur,
founder of seven companies in
the United States, Europe, and
Japan, consultant to
universities on commercializing
their research programs, angel
investor, and startup mentor.
Stagars’ advice is field-tested,
battle-hardened, and supported
with a wealth of instructive
first-hand examples from his
international experience. The
author advises academic
entrepreneurs to take matters
into their own hands instead of
relying on the initiative and
support of universities and
governments. He shows
students and researchers how
to fit lean startup methods to
their existing university
ecosystems, leveraging their
strengths without getting
bogged down in bureaucratic
morass. Avoiding theory and
jargon, the book focuses on
real-world situations, practical
steps, checklists, and case
studies. University students
and researchers will learn the
skills they need to become

startup entrepreneurs on an
academic platform. The final
part of University Startups and
Spin-Offs addresses university
administrators, educators,
technology licensing officers,
incubator managers, and
government grant officers. It
shows them with practical
examples from the private and
academic sectors how to
integrate startups into the
fabric of the university, develop
a thriving entrepreneurial
ecosystem for students and
researchers, leverage latent
network effects, build bridges
between scientific research
and industries seeking
innovative solutions, enhance
the public image of the
university, and motivate the
university’s best and brightest
to engage in startup
enterprises that will deliver
benefits to the university and
the public as well as to
themselves.
Starting a Business All-InOne For Dummies Consumer Dummies
2015-04-27
All the practical advice you
need for starting a business
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Starting a business? Don't
sweat it! Reflecting today's
unique opportunities and
challenges, Starting a Business
All-In-One For Dummies is
packed with everything you
need to manage your personal
and business risks and
successfully navigate your first
year in business. Written in
plain English and packed with
simple, step-by-step
instructions, it shows you how
to start up your dream
business from scratch, write a
winning business plan, secure
financing, manage your risks
successfully, navigate your first
year of operation, and much
more! The information inside is
amassed from 11 bestselling
For Dummies books, covering
everything from franchising
and home-based businesses to
bookkeeping, accounting,
branding, and marketing. If
you're a go-getter looking for a
way to launch a great idea and
be your own boss, Starting a
Business All-In-One For
Dummies prepares you to beat
the odds and become
successful in your sector.
Covers proven strategies on

successfully branding and
marketing your business
Includes step-by-step guidance
on keeping on top of the books
Provides coverage of employee
engagement and motivating
employees Offers helpful hints
for overcoming obstacles in
starting a business Whether
you're an aspiring
entrepreneur or an expert
looking to innovate, Starting a
Business All-In-One For
Dummies is the only reference
you'll need to start a business
from the ground up.
The Suitcase Entrepreneur Natalie Sisson 2017-09-05
Presents guidance and how to
sell skills and knowledge in a
way that enables the freedom
to live anywhere, providing tips
on how to build an online
presence, develop a virtual
team, and build a global
audience.
The 1-Page Marketing Plan Allan Dib 2021-01-25
WARNING: Do Not Read This
Book If You Hate Money To
build a successful business, you
need to stop doing random acts
of marketing and start
following a reliable plan for
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rapid business growth.
Traditionally, creating a
marketing plan has been a
difficult and time-consuming
process, which is why it often
doesn't get done. In The 1-Page
Marketing Plan, serial
entrepreneur and rebellious
marketer Allan Dib reveals a
marketing implementation
breakthrough that makes
creating a marketing plan
simple and fast. It's literally a
single page, divided up into
nine squares. With it, you'll be
able to map out your own
sophisticated marketing plan
and go from zero to marketing
hero. Whether you're just
starting out or are an
experienced entrepreneur, The
1-Page Marketing Plan is the
easiest and fastest way to
create a marketing plan that
will propel your business
growth. In this groundbreaking
new book you'll discover: - How
to get new customers, clients
or patients and how to make
more profit from existing ones.
- Why "big business" style
marketing could kill your
business and strategies that
actually work for small and

medium-sized businesses. How to close sales without
being pushy, needy, or
obnoxious while turning the
tables and having prospects
begging you to take their
money. - A simple step-by-step
process for creating your own
personalized marketing plan
that is literally one page.
Simply follow along and fill in
each of the nine squares that
make up your own 1-Page
Marketing Plan. - How to
annihilate competitors and
make yourself the only logical
choice. - How to get amazing
results on a small budget using
the secrets of direct response
marketing. - How to charge
high prices for your products
and services and have
customers actually thank you
for it.
Crack the Funding Code - Judy
Robinett 2019-02-05
Crack the Funding Code
demystifies the world of angel
investing, venture capital, and
corporate funding and lays out
a strategic pathway for any
entrepreneur to secure funding
fast. Lack of funding is one of
the biggest reasons small
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businesses fail. In 2016 in the
United States alone, more than
31 percent of small business
owners reported that they
could not access adequate
capital, and the lack of capital
prevented them from growing
the business/expanding
operations, increasing
inventory, or financing
increased sales. This book will
show you how to find the
money, create pitches that
attract investors, and then
structure fair, ethical deals
that will bring them new
sources of outside capital and
invaluable professional advice.
Crack the Funding Code gives
you the broader perspective
on: how funding works, how
investors think, and what they
need to hear to put their money
where your mouth is. Every
entrepreneur who reads this
book will get easy-to-follow
deal checklists, a roadmap of
where and how to locate the
best funding resources and top
business mentors for their
industry or geographical
location, and a step-by-step
process to create pitches that
make their idea or business

irresistible.
Unclutter Your Life in One
Week - Erin Rooney Doland
2009-11-03
Organization expert and
founder of Unclutterer.com
Erin Rooney Doland shows you
how to declutter and simplify
your surroundings, and create
the stress-free life you
deserve—in just one week.
Simplicity is revolutionary!
Doland's down-to-earth
approach and useful,
innovative suggestions for
tackling the physical, mental,
and systemic distractions in
your home and office will help
you: -Part with sentimental
clutter -Organize your closet
based on how you process
information -Build an effective
and personalized filing system Avoid the procrastination that
often hinders the process Maintain your harmonious
home and work environments
with minimal daily effort -And
much more! Includes a
foreword from David Allen,
bestselling author of Getting
Things Done
The Happiness of Pursuit Chris Guillebeau 2014-09-09

5/31

A remarkable guide to the
quests that give our lives
meaning—and how to find your
own—from the New York Times
bestselling author of The $100
Startup and 100 Side Hustles
“If you like complacency and
mediocrity, do not read this
book. It’s dangerously
inspiring.”—A. J. Jacobs, author
of The Know-It-All When he set
out to visit all of the planet’s
countries by age thirty-five,
compulsive goal-seeker Chris
Guillebeau never imagined that
his journey’s biggest revelation
would be how many people like
himself exist—each pursuing a
challenging quest. These
quests are as diverse as
humanity itself, involving
exploration, the pursuit of
athletic or artistic excellence,
or battling against injustice
and poverty. Everywhere that
Chris visited he found ordinary
people working toward
extraordinary goals, making
daily down payments on their
dreams. These “questers”
included a suburban mom
pursuing a wildly ambitious
culinary project, a DJ
producing the world’s largest

symphony, a young widower
completing the tasks his wife
would never accomplish—and
scores of others writing
themselves into the record
books. The more Chris spoke
with these strivers, the more
he began to appreciate the
direct link between questing
and long-term happiness, and
he was compelled to complete
a comprehensive study of the
phenomenon. In The Happiness
of Pursuit, he draws on
interviews with hundreds of
questers, revealing their secret
motivations, their selection
criteria, the role played by
friends and family, their tricks
for solving logistics, and the
importance of documentation.
Equally fascinating is Chris’s
examination of questing’s other
side. What happens after the
summit is climbed, the painting
hung, the endurance record
broken, the at-risk community
saved? A book that challenges
each of us to take control—to
make our lives be about
something while at the same
time remaining clear-eyed
about the commitment—The
Happiness of Pursuit will
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inspire readers of every age
and aspiration. It’s a playbook
for making your life count.
“The Happiness of Pursuit is
smart, honest, and dangerous.
Why dangerous? Because it is
as practical as it is inspiring.
You won’t just be daydreaming
about your quest—you’ll be
packing for it!”—Brené Brown,
Ph.D., LMSW, author of Daring
Greatly
Small Business, Big Vision Matthew Toren 2011-08-02
Lessons in applying passion
and perseverance from
prominententrepreneurs In the
world of entrepreneurship,
your vision solidifies
yourresolve when things get
tough, and it reminds you why
you went intobusiness in the
first place. Authors, brothers,
and serialentrepreneurs,
Matthew and Adam Toren have
compiled a wealth ofvaluable
information on the passionate
and pragmatic realities
ofstarting your own business.
They've also gathered insights
fromsome of the world's most
successful entrepreneurs. This
bookdelivers the information
that both established and

buddingentrepreneurs need,
explains how to implement that
information, andvalidates each
lesson with real-world
examples. Small Business, Big
Vision provides inspiration
andpractical advice on
everything from creating a onepage businessplan to setting up
an advisory board, and also
delivers a call tosocial
entrepreneurship and
sustainable business practices.
Thispowerful book: Offers
instruction in whether and how
to seek investors Outlines the
pros and cons of hiring
employees and
providesguidance on how to
find the best outsourced
workers Presents a
comprehensive action plan for
effective social
mediamarketing Explains how
to build an information empire
and become anexpert Small
Business, Big Vision proves
that with a flexiblemindset,
practical skills, and the passion
to keep pushing
forward,entrepreneurs can find
success, even in today's everchangingbusiness landscape.
Escape From Cubicle Nation 7/31

Pamela Slim 2009-04-30
Pamela Slim, a former
corporate training manager,
left her office job twelve years
ago to go solo and has enjoyed
every bit of it. In her
groundbreaking book, based on
her popular blog Escape from
Cubicle Nation, Slim explores
both the emotional issues of
leaving the corporate world
and the nuts and bolts of
launching a business. Drawing
on her own career, as well as
stories from her coaching
clients and blog readers, Slim
will help readers weigh their
options, and make a successful
escape if they decide to go for
it.
The Suitcase Entrepreneur Natalie Sisson 2017-09-05
Now in its third edition, The
Suitcase Entrepreneur teaches
readers how to package and
sell their skills to earn enough
money to be able to work and
live anywhere, build a
profitable online business, and
live life on their own terms.
With new material pertinent to
today’s business world, readers
will receive the blueprint to
create their ideal lifestyle and

become their own digital
nomad. After eight years of
working in the soul-crushing
bureaucracy of the corporate
world, Natalie Sisson quit her
high-paying job and moved to
Canada, started a blog, and
cofounded a technology
company. In just eighteen
months she learned how to
build an online platform from
scratch, and then left to start
her own business—which
involved visiting Argentina to
eat empanadas, play Ultimate
Frisbee, and launch her first
digital product. After five
years, she now runs a six-figure
business from her laptop, while
living out of a suitcase and
teaching entrepreneurs
worldwide how to build a
business and lifestyle they love.
In The Suitcase Entrepreneur
you’ll learn how to establish
your business online, reach a
global audience, and build a
virtual team to give you more
free time, money, and
independence. With a new
introduction, as well as
updated resources and
information, this practical
guide uncovers the three key
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stages of creating a selfsufficient business and how to
become a successful digital
nomad and live life on your
own terms.
Anatomy of a Business Plan Linda Pinson 1996
Explains the function of a
business plan, and shows how
to prepare a marketing plan,
financial documents, and tax
information
Starting a Business All-InOne For Dummies - The
Experts at Dummies
2015-04-15
All the practical advice you
need for starting a business
Starting a business? Don't
sweat it! Reflecting today's
unique opportunities and
challenges, Starting a Business
All-In-One For Dummies is
packed with everything you
need to manage your personal
and business risks and
successfully navigate your first
year in business. Written in
plain English and packed with
simple, step-by-step
instructions, it shows you how
to start up your dream
business from scratch, write a
winning business plan, secure

financing, manage your risks
successfully, navigate your first
year of operation, and much
more! The information inside is
amassed from 11 bestselling
For Dummies books, covering
everything from franchising
and home-based businesses to
bookkeeping, accounting,
branding, and marketing. If
you're a go-getter looking for a
way to launch a great idea and
be your own boss, Starting a
Business All-In-One For
Dummies prepares you to beat
the odds and become
successful in your sector.
Covers proven strategies on
successfully branding and
marketing your business
Includes step-by-step guidance
on keeping on top of the books
Provides coverage of employee
engagement and motivating
employees Offers helpful hints
for overcoming obstacles in
starting a business Whether
you're an aspiring
entrepreneur or an expert
looking to innovate, Starting a
Business All-In-One For
Dummies is the only reference
you'll need to start a business
from the ground up.
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The Art of Non-Conformity Chris Guillebeau 2010-09-07
If you've ever thought, "There
must be more to life than this,"
The Art of Non-Conformity is
for you. Based on Chris
Guillebeau's popular online
manifesto "A Brief Guide to
World Domination," The Art of
Non-Conformity defies common
assumptions about life and
work while arming you with the
tools to live differently. You'll
discover how to live on your
own terms by exploring
creative self-employment,
radical goal-setting, contrarian
travel, and embracing life as a
constant adventure. Inspired
and guided by Chris's own
story and those of others who
have pursued unconventional
lives, you can devise your own
plan for world domination-and
make the world a better place
at the same time.
The Impact Equation - Chris
Brogan 2012-10-25
“Anyone can write a blog post,
but not everyone can get it
liked thirty-five thousand
times, and not everyone can
get seventy-five thousand
subscribers. But the reason

we’ve done these things isn’t
because we’re special. It’s
because we tried and failed,
the same way you learn to ride
a bike. We tried again and
again, and now we have an
idea how to get from point A to
point B faster because of it.”
Three short years ago, when
Chris Brogan and Julien Smith
wrote their bestseller, Trust
Agents, being interesting and
human on the Web was enough
to build a significant audience.
But now, everybody has a
platform. The problem is that
most of them are just making
noise. In The Impact Equation,
Brogan and Smith show that to
make people truly care about
what you have to say, you need
more than just a good idea,
trust among your audience, or
a certain number of followers.
You need a potent mix of all of
the above and more. Use the
Impact Equation to figure out
what you’re doing right and
wrong. Apply it to a blog, a
tweet, a video, or a
mainstream-media advertising
campaign. Use it to explain
why a feature in a national
newspaper that reaches
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millions might have less impact
than a blog post that reaches a
thousand passionate
subscribers. Consider the
phenomenally successful
British singer Adele. For most
musicians, onstage banter
basically consists of yelling
“Hello, Cleveland!” But Adele
connects with her audience,
pausing between songs to
discuss a falling-out with her
friends, or the drama of a
break up. Each of these
moments comes off as if she
were talking directly with you,
and you can easily relate. Adele
has Impact. As the traditional
channels for marketing, selling,
and influencing disappear and
more people interact mainly
online, the very nature of
attention is changing. The
Impact Equation will give you
the tools and metrics that
guarantee your message will
be heard.
The Take-Action Guide to
World Class Learners Book
2 - Yong Zhao 2016-02-03
Your blueprint for productoriented learning This
visionary guide from
internationally respected

expert Dr. Yong Zhao provides
the most complete information
available on designing twentyfirst century schools poised to
leapfrog into the future! This
follow up to Zhao’s World Class
Learners digs much deeper,
revealing how exactly to put
his paradigm shift into effect,
one component at a time.
Detailed strategies outline how
to Cultivate a “making-aslearning” POL environment
Create quality student-initiated
products Understand
copyrights and patents Use this
comprehensive guide to
reimagine your classroom,
school, or district and foster a
new spirit of achievement and
entrepreneurship.
100 Side Hustles - Chris
Guillebeau 2019-06-04
Best-selling author Chris
Guillebeau presents a full-color
ideabook featuring 100 stories
of regular people launching
successful side businesses that
almost anyone can do. This
unique guide features the
startup stories of regular
people launching side
businesses that almost anyone
can do: an urban tour guide, an
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artist inspired by maps, a
travel site founder, an ice pop
maker, a confetti
photographer, a group of
friends who sell hammocks to
support local economies, and
many more. In 100 Side
Hustles, best-selling author of
The $100 Startup Chris
Guillebeau presents a colorful
"idea book" filled with
inspiration for your next big
idea. Distilled from
Guillebeau's popular Side
Hustle School podcast, these
case studies feature teachers,
artists, coders, and even entire
families who've found ways to
create new sources of income.
With insights, takeaways, and
photography that reveals the
human element behind the
hustles, this playbook covers
every important step of
launching a side hustle, from
identifying underserved
markets to crafting unique
products and services that
spring from your passions.
Soon you'll find yourself joining
the ranks of these innovative
entrepreneurs--making money
on the side while living your
best life.

Startup Nation - Jeff Sloan
2007-12-18
Want to take control of your
life? Want to trade in that
listless job and create the
company you’ve always
dreamed of? Millions of new
businesses are started each
year, from online diamond
dealers to part-time “pet
projects” to the latest
franchises. StartupNation is all
about putting you in the
driver’s seat to start your own
business. Jeff and Rich Sloan
are lifelong entrepreneurs who
have created dozens of
successful businesses and have
guided and advised thousands
of others through their
nationally syndicated radio talk
show, on their Web site, and in
their weekly online newsletter.
In StartupNation, the Sloan
Brothers examines every
aspect of smart
entrepreneurship and help you
create the business you've
always dreamed of. You'll learn
about the dos and don'ts and
the highs and lows of building
your own business through the
Sloan's in-the-trenches insights
and the inspirational tales of
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over thirty other gutsy
entrepreneurs. Among the
stories you'll read about: • The
Sloans' own patented
invention, the Battery Buddy®,
which generated more than $1
million in royalties • Lavetta
Willis, who built Dada
Footwear into a fashion brand
that now produces sneakers
worn by NBA basketball stars •
Tom Nardone, who created the
booming ShopInPrivate.com,
where people can order items
they’re embarrassed to buy at
the local drugstore.
StartupNation presents a
master course in identifying a
good idea, building the right
kind of business around it, and
avoiding the pitfalls that can
derail you. If you’ve ever
dreamed of pursuing your own
business, StartupNation will be
your most powerful resource.
SUMMARY - The $100 Startup:
Reinvent The Way You Make A
Living, Do What You Love, And
Create A New Future By Chris
Guillebeau - Shortcut Edition
2021-05-29
* Our summary is short, simple
and pragmatic. It allows you to
have the essential ideas of a

big book in less than 30
minutes. *By reading this
summary, you will discover
how to succeed in the creation
of your micro-enterprise. *You
will also discover : the
revolutions of the new
technologies in the creation of
business; why products are no
longer self-sufficient nowadays;
that passion and business
sense are not incompatible;
that a small business can
choose to grow and expand...
or not! *What defines a "dream
job" today? Freedom, the fact
of getting up every day with
the desire to move forward, to
live and share one's passion.
This dream is not a dream, it's
a reality for people from all
walks of life, in the four
corners of the world:
entrepreneurs. Creating one's
own job is accessible to all,
with an idea and
determination. Chris
Guillebeau, entrepreneur and
best-selling author, explains
how. *Buy now the summary of
this book for the modest price
of a cup of coffee!
Employee to Entrepreneur Steve Glaveski 2018-12-21
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Make the leap and become an
entrepreneur today Are you
living for the weekend? Are you
dissatisfied at work? Are you
itching to do something that is
important to you? How can you
avoid the pitfalls that many
first-time entrepreneurs have
fallen into? How do you explore
whether entrepreneurship is
right for you without giving up
your day job? Employee to
Entrepreneur is your guide to
leaving your job behind and
building something for
yourself. Author and employeeturned-entrepreneur Steve
Glaveski, shows you how to
navigate the challenges, find
the entrepreneurial success
that is right for you and
become a better person along
the way. Employee to
Entrepreneur combines
storytelling with a step-by-step
framework to teach you how to
effectively explore and
leverage entrepreneurship to
gain freedom, fulfillment and
financial security. understand
what you want to do by first
understanding yourself explore
if entrepreneurship is right for
you without giving up your day

job avoid the common pitfalls
faced by first-time
entrepreneurs fund, test and
prioritise your ideas in a fast
and cost-effective way develop
the mindset to succeed in your
business. If you’re ready to
leave your cushy employee life
behind and build a business
and a life you believe in,
reading this essential
guidebook is your first step to
making it happen.
Startup VC - Guide - Jason
Thiel 2021
All In Startup - Diana Kander
2014-06-30
If Owen Chase can't find a way
to turn his company around in
thenext nine days, he'll be
forced to shut it down and lay
off all ofhis employees. He has
incurred substantial debt and
his marriage ison shaky
ground. Through pure
happenstance, Owen finds
himself pondering thisproblem
while advancing steadily as a
contestant at the WorldSeries
of Poker. His Las Vegas path
quickly introduces him
toSamantha, a beautiful and
mysterious mentor with a
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revolutionaryapproach to
entrepreneurship. Sam is a
fountain of knowledge thatmay
save his company, but her
sexual advances might prove
too muchfor Owen's struggling
marriage. All In Startup is
more than just a novel about
eschewingtemptation and
fighting to save a company. It
is a lifeline forentrepreneurs
who are thinking about
launching a new idea or
forthose who have already
started but can't seem to
generate thetraction they were
expecting. Entrepreneurs who
achieve success in the new
economy do so using anew
"scientific method" of
innovation. All In
Startupdemonstrates why four
counterintuitive principles
separatesuccessful
entrepreneurs from the wannapreneurs who bounce fromidea
to idea, unable to generate real
revenue. You will likely get
only one opportunity in your
life to go "allin" in on an idea:
to quit your job, talk your
spouse into lettingyou drain
the savings account, and follow
your dream. All InStartup will

prepare you for that "all in"
moment and makesure that you
push your chips into the middle
only when the oddsare in your
favor. This book holds the keys
to significantlyde-risking your
idea so that your success
appears almostlucky. Join
Owen and Sam for this one-ofa-kind journey that will set
youon the right path for when
it's your turn to put everything
on theline.
The Lean Startup - Eric Ries
2011-09-13
Most startups fail. But many of
those failures are preventable.
The Lean Startup is a new
approach being adopted across
the globe, changing the way
companies are built and new
products are launched. Eric
Ries defines a startup as an
organization dedicated to
creating something new under
conditions of extreme
uncertainty. This is just as true
for one person in a garage or a
group of seasoned
professionals in a Fortune 500
boardroom. What they have in
common is a mission to
penetrate that fog of
uncertainty to discover a
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successful path to a sustainable
business. The Lean Startup
approach fosters companies
that are both more capital
efficient and that leverage
human creativity more
effectively. Inspired by lessons
from lean manufacturing, it
relies on “validated learning,”
rapid scientific
experimentation, as well as a
number of counter-intuitive
practices that shorten product
development cycles, measure
actual progress without
resorting to vanity metrics, and
learn what customers really
want. It enables a company to
shift directions with agility,
altering plans inch by inch,
minute by minute. Rather than
wasting time creating
elaborate business plans, The
Lean Startup offers
entrepreneurs—in companies
of all sizes—a way to test their
vision continuously, to adapt
and adjust before it’s too late.
Ries provides a scientific
approach to creating and
managing successful startups
in a age when companies need
to innovate more than ever.
Side Hustle - Chris Guillebeau

2017-09-19
The author of the New York
Times Bestseller THE $100
STARTUP, shows how to
launch a profitable side hustle
in just 27 days. To some, the
idea of quitting their day job to
start a business is exhilarating.
For others, it’s terrifying. After
all, a job that produces a
steady paycheck can be
difficult to give up. But in a
time when businesses have so
little loyalty to employees that
the very notion of “job
security” has become a
punchline, wouldn’t it be great
to have an additional source of
income to fall back on? And
wouldn’t it be great to make
that happen without leaving
your day job? Enter the Side
Hustle. Based on detailed
information from hundreds of
case studies, Chris Guillebeau
provides a step-by-step guide
that anyone can use to create
and launch a profitable project
in less than a month. Designed
for the busy and impatient, this
plan will have you generating
income immediately, without
the risk of throwing yourself
head first into the world of
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entrepreneurship. Whether you
just want to make some extra
money, or start something that
may end up replacing your day
job entirely, the side hustle is
the new job security. When you
generate income from multiple
sources, it gives you options,
and in today’s world, options
aren't just nice to have: they're
essential. You don’t need
entrepreneurial experience to
launch a profitable side hustle.
You don’t need a business
degree, know how to code, or
be an expert marketer. And you
certainly don’t need employees
or investors. With this book as
your guide, anyone can learn to
build a fast track to freedom.
The Successful Business Plan Rhonda M. Abrams 2003
Explains the purpose of a
business plan, describes each
step in creating an effective
plan, and includes advice on
obtaining financing.
The Art of Startup
Fundraising - Alejandro
Cremades 2016-04-11
Startup money is moving
online, and this guide shows
you how it works. The Art of
Startup Fundraising takes a

fresh look at raising money for
startups, with a focus on the
changing face of startup
finance. New regulations are
making the old go-to advice
less relevant, as startup money
is increasingly moving online.
These new waters are all but
uncharted—and founders need
an accessible guide. This book
helps you navigate the online
world of startup fundraising
with easy-to-follow
explanations and expert
perspective on the new digital
world of finance. You'll find tips
and tricks on raising money
and investing in startups from
early stage to growth stage,
and develop a clear strategy
based on the new realities
surrounding today's startup
landscape. The finance world is
in a massive state of flux.
Changes are occurring at an
increasing pace in all sectors,
but few more intensely than
the startup sphere. When the
paradigm changes, your
processes must change with it.
This book shows you how
startup funding works, with
expert coaching toward the
new rules on the field. Learn
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how the JOBS Act impacts the
fundraising model Gain insight
on startups from early stage to
growth stage Find the money
you need to get your venture
going Craft your pitch and
optimize the strategy Build
momentum Identify the right
investors Avoid the common
mistakes Don't rely on the
"how we did it" tales from
superstar startups, as these
stories are unique and applied
to exceptional scenarios. The
game has changed, and playing
by the old rules only gets you
left behind. Whether you're
founding a startup or looking
to invest, The Art of Startup
Fundraising provides the up-tothe-minute guidance you need.
Take Off Your Startup Samyak Kumar 2020-03-23
If you're working on a business
plan and have new business
ideas then keep reading… · Are
you a graduate student with no
business knowledge and have a
plan of starting a business
without or little money · Do you
have an inferiority complex
that you have not completed an
MBA · Do you have a startup
idea but no money · Are you

doing job/ or planning to do a
job to accumulate money for
your startup ideas · Are you
looking to validate your
business plan · Do you have
confusion to choose a new
business idea · Do you have
questions on Startup Funding
This Book is all about Untold
Business Secrets and proven
business plans, few of the
topics are listed below. · From
where to get New Business
ideas · Formula to finalize one
new business idea amongst all
your ideas · How to become
financially stable and be ready
for any upcoming crisis in your
startup journey. · From where
to get fund for business · How
to make business profitable,
right from the start · All your
business fears (like accounting)
will be busted in dust · How to
search perfect team members
and team building strategy ·
How to start with lowest
/minimum funding · How to
hire people with a minimum
salary · Setting up a business
system, how to do it step by
step · Tips to handle family and
society opposition · How to Sell
your products fast enough to
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breakeven Learn From 151
Startup Entrepreneurs who
have succeeded in stabilizing
their businesses and have gone
to the next level · These stories
are collected from real-life
incidents of 151+
entrepreneurs, collected
exclusively, mostly occurred in
their first 5 years of the startup
journey · This isn't a boring
theory subject book · A failure
story and a success story,145+
startup story incidents are told
with reference to business
concept, which leaves no
opportunity for further
explanation of the concept ·
These are not only motivation
stories, but also failure stories
which will make you wise to
handle similar situations in
your startup journey. You
should always learn from
failure, but not from your own
failures, but from other
failures. · Contains business
planning templates Book
Structure Book is divided into 4
parts 1) Why should you start a
business 2) Things you should
fix before starting a business
so that once you start the
business you are not bothered

by any crisis 3) Four pillars of
business on how to start a
company 4) Living the
entrepreneurial life and Time
Management What will I find
inside this startup book?
Concepts - A total of 72
concepts Stories - Failure Story
and Success Story for every
Concept, a total of 145+
startup stories Statistics Startup/Business statistics with
respect to that concept Quote/s
- By famous mentors, business
persons about w.r.t. concept
Concept Explanation - In a
paragraph (No bombarding of
theory) Scientific Formula - A
readymade Model, diagram or
table form to copy and
implement in your business
Business Pearl - Secret related
to that concept which no
entrepreneur would share How
to start a business in less than
6 months and crunch first 5
years of a startup journey
without MBA Degree, reading
thick business books, watching
an unending list of YouTube
business videos or joining any
startup accelerator even if you
have no money, have a home
based business or have zero
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business experience. Take Off
is a perfect guide for firing up
your Startup Dream. So if you
want to discover how to start a
business and set yourself up for
success, click "Buy Now"!
Write Your Business Plan The Staff of Entrepreneur
Media 2015-01-19
More than 15 years ago, the
staff at Entrepreneur Media
introduced bestseller Start
Your Own Business. Since its
release, Start Your Own
Business has sold more than
300,000 copies and has been
called “the best startup book of
all time.” At it again, the staff
at Entrepreneur delivers a new
dose of fundamental startup
how-to, backed by 33+ years at
the forefront of small business.
Write Your Business Plan takes
aspiring entrepreneurs past
one of the hardest steps of
startup second to committing
to their business goal —
defining how to achieve it.
Each chapter is devoted to
analyzing, explaining, and
presenting practical instruction
on developing a business plan
relevant to today’s marketplace
and lending landscapes.

Appropriate for both existing
companies and brand-new
startups, this guide is divided
into three sections: Before
Writing Your Business Plan,
Writing Your Business Plan,
and Enhancing Your Business
Plan. Starting with basic FAQs,
experts then lead readers into
evaluating their venture,
identifying what type of plan
they need, and getting their
plan on paper and polished for
their intended audience.
Coached by a diverse group of
experts and successful
business owners, readers gain
an in-depth understanding of
what’s essential to any plan,
what’s appropriate for their
industry, and what they can do
to ensure success.
How to Write a Great
Business Plan - William A.
Sahlman 2008-03-01
Judging by all the hoopla
surrounding business plans,
you'd think the only things
standing between would-be
entrepreneurs and spectacular
success are glossy five-color
charts, bundles of meticulouslooking spreadsheets, and
decades of month-by-month
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financial projections. Yet
nothing could be further from
the truth. In fact, often the
more elaborately crafted a
business plan, the more likely
the venture is to flop. Why?
Most plans waste too much ink
on numbers and devote too
little to information that really
matters to investors. The
result? Investors discount
them. In How to Write a Great
Business Plan, William A.
Sahlman shows how to avoid
this all-too-common mistake by
ensuring that your plan
assesses the factors critical to
every new venture: The
people—the individuals
launching and leading the
venture and outside parties
providing key services or
important resources The
opportunity—what the business
will sell and to whom, and
whether the venture can grow
and how fast The context—the
regulatory environment,
interest rates, demographic
trends, and other forces
shaping the venture's fate Risk
and reward—what can go
wrong and right, and how the
entrepreneurial team will

respond Timely in this age of
innovation, How to Write a
Great Business Plan helps you
give your new venture the best
possible chances for success.
How to Write a Business
Plan - Mike P. McKeever 1992
How to make realistic financial
projections, develop effective
marketing strategies and refine
your overall business goals.
Building Your Business Plan Kevin Devine 2004-04-01
The key to turning your
business dreams into reality is
to write a complete business
plan. Even if you have little
business or writing experience,
this book will help you to
create and write a solid
business plan, step by step, in
as little as 28 days!
The Business Plan - Gerald
Schwetje 2007-08-24
This book provides the
essentials to write a successful
business plan. The represented
methods and best practices
have been approved over many
years in practice with many
management consulting
engagements. The book is
beautifully structured, it has a
pragmatic emphasis and an

21/31

autodidactic approach. The
reader gets acquainted with
the skills and competencies as
well as tools, required for the
planning and development of
the business plan project.
Zero to One - Peter Thiel
2014-09-16
#1 NEW YORK TIMES
BESTSELLER • “This book
delivers completely new and
refreshing ideas on how to
create value in the
world.”—Mark Zuckerberg,
CEO of Meta “Peter Thiel has
built multiple breakthrough
companies, and Zero to One
shows how.”—Elon Musk, CEO
of SpaceX and Tesla The great
secret of our time is that there
are still uncharted frontiers to
explore and new inventions to
create. In Zero to One,
legendary entrepreneur and
investor Peter Thiel shows how
we can find singular ways to
create those new things. Thiel
begins with the contrarian
premise that we live in an age
of technological stagnation,
even if we’re too distracted by
shiny mobile devices to notice.
Information technology has
improved rapidly, but there is

no reason why progress should
be limited to computers or
Silicon Valley. Progress can be
achieved in any industry or
area of business. It comes from
the most important skill that
every leader must master:
learning to think for yourself.
Doing what someone else
already knows how to do takes
the world from 1 to n, adding
more of something familiar.
But when you do something
new, you go from 0 to 1. The
next Bill Gates will not build an
operating system. The next
Larry Page or Sergey Brin
won’t make a search engine.
Tomorrow’s champions will not
win by competing ruthlessly in
today’s marketplace. They will
escape competition altogether,
because their businesses will
be unique. Zero to One
presents at once an optimistic
view of the future of progress
in America and a new way of
thinking about innovation: it
starts by learning to ask the
questions that lead you to find
value in unexpected places.
Business Plan in a Day Rhonda M. Abrams 2009
Maybe a potential investor has
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asked to see your plan by
Tuesday. Perhaps you need a
business plan to present at an
upcoming staff meeting.
Possibly you just want to get
your business off the ground as
quickly as possible. Business
Plan In A Day was created for
busy people like you. This book
delivers the critical, timetested information and tools
you need to develop a wellconstructed and effective
plan—quickly and efficiently.
Features include: step-by-step
checklists, easy-to-use
worksheets, a sample plan,
financials made easy,
formatting guidelines, online
resources, and more. Business
Plan In A Day, 2nd ed. was
designed to help you
successfully achieve your goal.
It's for people who need a
business plan to: • Seek
financing from a bank or other
lender • Approach investors,
such as angel investors or
venture capitalists • Create a
new business or expand an
existing one • Report to
management on department or
team plans • Set goals with,
inform, and motivate team

members or employees • Enter
a business plan competition or
complete a college business
plan project • Plan the strategy
and direction of a company
The Standout Business Plan
- Vaughan Evans 2014-05-22
The Standout Business Plan is
an immensely practical and
readable guide that shows you
how to create a business plan
that not only speaks directly to
investors and lenders but also
makes it easy for them to say
yes. At the beginning of every
successful business is a wellthought-out and exceptionally
prepared business plan that
was written with one audience
in mind--investors. However,
too many budding
entrepreneurs have written
their business’s bible with a
focus on details most important
to managers or employees or
even themselves, completely
avoiding the questions most
crucial to those who determine
the fate of the business’s
genesis…its potential backers.
Renowned leadership expert
Brian Tracy and business
strategy consultant Vaughan
Evans share case studies and
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examples of both what to do
and what not to do when
developing a plan for your
business. In The Standout
Business Plan, Tracy and Evans
reveal how to: Include the vital
information backers need,
while leaving out extraneous
fillers that gets in the way
Address key factors such as
market demand, competition,
and strategy Spell out the
essence of your business
proposition Outline resources
and financial forecasts Assess
risk from the backer's
perspective Evaluate and
improve the plan to ensure its
success Your business plan is
too important to not get exactly
right from the beginning. With
the easy-to-follow guidance in
The Standout Business Plan,
now anyone can present a
clear, concise, and convincing
case that will win them the
funding they need to succeed.
24-hour Business Plan
Template - Steven Fies
2015-09-03
Writing a business plan should
be simple, dynamic, and
straightforward. More
importantly, it must be a

FUNCTIONAL tool that
advances you forward towards
your goals -- rather than
holding you back due to
endless tinkering and
perfecting of your plan without
taking action. Enter the 24
Hour Business Plan Template,
your functional tool to get you
there as efficiently as possible.
This is a complete guide that
includes a downloadable preformatted business plan
template and cash flow
spreadsheet to help you get
started. In the book, I lay out
the method I personally used to
plan my own business - and in
doing so, leave my full-time job
and start my business on a fulltime basis within seven
months. My plan itself was
constructed in under 24 hours
on January 1, 2015 as my new
years resolution; the remainder
of the time spent was executing
this plan over time. In the book
you'll learn how to do the
same, or close to it at the very
least - and you'll begin to
understand why this efficiency
in the beginning is so
important. To reiterate, it's
important to get to the action-
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taking phase as soon as
possible. This cannot be
overstated enough. Successful
entrepreneurs and authors like
Eric Ries, Gabriel Weinberg,
and Justin Mares tout this very
principle in their books The
Lean Startup and Traction -the simple fact is, it's much
easier to make progress by
taking action and adapting
over time vs. trying to get
everything perfect the first
time around. Too much time
can be spent getting stuck in
your head due to information
paralysis or perfectionism, only
to wake up one day realizing
you've actually done nothing
concrete at all to advance your
goals. Don't be this person! Get
up out of your chair and take
action to make your goals
happen. Realize that it may
take several iterations of
creating a business plan, or
cycling through various ideas,
before you feel confident in
moving forward with one in
particular. This is okay -- and in
fact, it's the exact reason why
you need to be efficient during
the initial planning and
evaluation stage. Much better

to spent one or two weeks
cycling through 5-10 ideas than
an entire year getting nowhere.
In this book, we'll cover the
following topics: -The
importance of validation, and
how to validate your business
idea. -The key elements of
designing an amazing cover
page for your business plan. How to write an executive
summary, and why it must be
written last after everything
else. -The proper elements that
make up your Company
Objectives section. -The right
approach to laying out your
Products & Services section. How to setup a target customer
profile including the right
questions to ask. -Websites and
tables that will greatly simplify
your industry and competitor
analyses. -Several possibilities
for getting started with sales
and marketing, and the
difference between each. -The
key elements that will comprise
your operational plan and any
business logistics. -What roles
need to be defined in your
Management section. -The
preferred formats and metrics
to use in your business
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capitalization (initial funding)
section. -How to lay out your
financial plan, both for your
business and your personal
finances. Please know fat was
trimmed from every section of
this book to ensure you can get
through it and understand the
key principles quickly and
move on to actually creating
your own plan. Only the critical
elements were left in, with
additional explanation added at
key junctions to ensure
comprehension. Whether
you're venturing out for your
first time as an entrepreneur,
or you're a seasoned veteran
looking for a no-nonsense way
to manage the planning
process for your next venture,
24 Hour Business Plan
Template belongs on your tool
belt.
The $100 Startup - Chris
Guillebeau 2012-05-08
Lead a life of adventure,
meaning and purpose—and
earn a good living.
“Thoughtful, funny, and
compulsively readable, this
guide shows how ordinary
people can build solid livings,
with independence and

purpose, on their own
terms.”—Gretchen Rubin,
author of the #1 New York
Times bestseller The
Happiness Project Still in his
early thirties, Chris Guillebeau
completed a tour of every
country on earth and yet he’s
never held a “real job” or
earned a regular paycheck.
Rather, he has a special genius
for turning ideas into income,
and he uses what he earns both
to support his life of adventure
and to give back. Chris
identified 1,500 individuals
who have built businesses
earning $50,000 or more from
a modest investment (in many
cases, $100 or less), and
focused on the 50 most
intriguing case studies. In
nearly all cases, people with no
special skills discovered
aspects of their personal
passions that could be
monetized, and were able to
restructure their lives in ways
that gave them greater
freedom and fulfillment. Here,
finally, distilled into one easyto-use guide, are the most
valuable lessons from those
who’ve learned how to turn
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what they do into a gateway to
self-fulfillment. It’s all about
finding the intersection
between your
“expertise”—even if you don’t
consider it such—and what
other people will pay for. You
don’t need an MBA, a business
plan or even employees. All you
need is a product or service
that springs from what you love
to do anyway, people willing to
pay, and a way to get paid. Not
content to talk in generalities,
Chris tells you exactly how
many dollars his group of
unexpected entrepreneurs
required to get their projects
up and running; what these
individuals did in the first
weeks and months to generate
significant cash; some of the
key mistakes they made along
the way, and the crucial
insights that made the business
stick. Among Chris’s key
principles: If you’re good at
one thing, you’re probably
good at something else; never
teach a man to fish—sell him
the fish instead; and in the
battle between planning and
action, action wins. In ancient
times, people who were

dissatisfied with their lives
dreamed of finding magic
lamps, buried treasure, or
streets paved with gold. Today,
we know that it’s up to us to
change our lives. And the best
part is, if we change our own
life, we can help others change
theirs. This remarkable book
will start you on your way.
The Plan-as-You-Go Business
Plan - Tim Berry 2008-07-02
"The plan-as-you-go premise is
simple - plan for your business'
sake, not for planning's sake.
Tim Berry invites you to block
all thoughts of overwhelming,
traditional, formal, cookiecutter business plans and
embrace and easier, more
practical business plan."-BOOK JACKET.
The Startup Owner's Manual Steve Blank 2020-03-17
More than 100,000
entrepreneurs rely on this book
for detailed, step-by-step
instructions on building
successful, scalable, profitable
startups. The National Science
Foundation pays hundreds of
startup teams each year to
follow the process outlined in
the book, and it's taught at
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Stanford, Berkeley, Columbia
and more than 100 other
leading universities worldwide.
Why? The Startup Owner's
Manual guides you, step-bystep, as you put the Customer
Development process to work.
This method was created by
renowned Silicon Valley
startup expert Steve Blank, cocreator with Eric Ries of the
"Lean Startup" movement and
tested and refined by him for
more than a decade. This 608page how-to guide includes
over 100 charts, graphs, and
diagrams, plus 77 valuable
checklists that guide you as
you drive your company toward
profitability. It will help you: •
Avoid the 9 deadly sins that
destroy startups' chances for
success • Use the Customer
Development method to bring
your business idea to life •
Incorporate the Business
Model Canvas as the
organizing principle for startup
hypotheses • Identify your
customers and determine how
to "get, keep and grow"
customers profitably •
Compute how you'll drive your
startup to repeatable, scalable

profits. The Startup Owner's
Manual was originally
published by K&S Ranch
Publishing Inc. and is now
available from Wiley. The
cover, design, and content are
the same as the prior release
and should not be considered a
new or updated product.
No Bullshit Business Plan Startup Jahswill 2020-04-28
A simple guide to help you
write a great business plan
even if you have never done so
before.Used by 100s of people
to gain an unfair advantage in
positioning their business for
success.Discover why many
entrepreneurs are changing
the way they look at business
planning, and why they are
getting the desired results.IS
THIS JUST ANOTHER
BUSINESS PLAN WRITING
BOOK?Short answer is
NO!Long Answer: Read on to
See How This Book is Different
and Will Help You Get
Results.Every other business
book I have read teaches the
old-fashioned business
planning way and continues to
expand on the idea of the onepage business plan model.Not
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this book!This book introduces
you to business planning by
first helping you to clarify your
purpose of developing a
business plan.You will be
introduced to 3 basic rules for
writing a successful business
plan, break any of these and
you may just be wasting your
timeThen you will be guided on
how to start and complete each
section of your business
plan.MORE THAN JUST A
BUSINESS PLAN WRITING
BOOKThis book takes you
above just writing a business
plan to learning how to
research and validate a
business idea.You will discover
how to structure your business
and position your offers for
success.In each section, you
will see practical examples that
explain the point for better
understanding.There are pro
tips that your competitors will
not be aware us; these can
stand your business plan out of
the pack.WHY THIS BOOK
WILL BENEFIT YOUWrite a
business plan you will be able
to implement, not just another
document for the
drawer.Complete your business

plan in record time.Avoid 11 of
the most common business
plan mistakes, make anyone or
more of these and your plan
may just be trashed!Write a
business plan that bankers and
investors will loveDevelop a
solid financial business plan
with ease and clarityNOT JUST
ANOTHER AUTHORYou see, I
have written multiple-funded
business plans.Written and
pitched business plans that
have been selected for grant
awards.Trained other startups
and small business owners to
apply these strategies with
great success.Started and
grown my own businesses, I
have always been in the
entrepreneurship trenches just
like you!Written several blog
articles on the topic of business
planning.Spoken at seminars
and conferences targeted at
startups and small business
owners.WHO IS THIS BOOK
FOR?Online business owners
and startups: Ecommerce store
owners, dropshippers,
freelancers, affiliates, app
developers, website
developers, SEOs, etc
Traditional business owners
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and startups: Local businesses
such as boutiques, barber
shop, restaurant, farm owners,
gym, coffee shop, hair salon,
makeup artist, etcBusiness
ManagersAspiring
entrepreneursEntrepreneurshi
p studentsWHY YOU SHOULD
READ THIS BOOK?It will make
your life a lot easier if you have
a business or are planning on
starting one.Even if you think
you don't need a business plan
now, please read this book.
Your views about business
planning and business success
will change for the
better.Change your business
life for the better. Get a copy
today!
The $100 Startup - Chris
Guillebeau 2012-05-08
Lead a life of adventure,
meaning and purpose—and
earn a good living.
“Thoughtful, funny, and
compulsively readable, this
guide shows how ordinary
people can build solid livings,
with independence and
purpose, on their own
terms.”—Gretchen Rubin,
author of the #1 New York
Times bestseller The

Happiness Project Still in his
early thirties, Chris Guillebeau
completed a tour of every
country on earth and yet he’s
never held a “real job” or
earned a regular paycheck.
Rather, he has a special genius
for turning ideas into income,
and he uses what he earns both
to support his life of adventure
and to give back. Chris
identified 1,500 individuals
who have built businesses
earning $50,000 or more from
a modest investment (in many
cases, $100 or less), and
focused on the 50 most
intriguing case studies. In
nearly all cases, people with no
special skills discovered
aspects of their personal
passions that could be
monetized, and were able to
restructure their lives in ways
that gave them greater
freedom and fulfillment. Here,
finally, distilled into one easyto-use guide, are the most
valuable lessons from those
who’ve learned how to turn
what they do into a gateway to
self-fulfillment. It’s all about
finding the intersection
between your
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“expertise”—even if you don’t
consider it such—and what
other people will pay for. You
don’t need an MBA, a business
plan or even employees. All you
need is a product or service
that springs from what you love
to do anyway, people willing to
pay, and a way to get paid. Not
content to talk in generalities,
Chris tells you exactly how
many dollars his group of
unexpected entrepreneurs
required to get their projects
up and running; what these
individuals did in the first
weeks and months to generate
significant cash; some of the
key mistakes they made along
the way, and the crucial

insights that made the business
stick. Among Chris’s key
principles: If you’re good at
one thing, you’re probably
good at something else; never
teach a man to fish—sell him
the fish instead; and in the
battle between planning and
action, action wins. In ancient
times, people who were
dissatisfied with their lives
dreamed of finding magic
lamps, buried treasure, or
streets paved with gold. Today,
we know that it’s up to us to
change our lives. And the best
part is, if we change our own
life, we can help others change
theirs. This remarkable book
will start you on your way.
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